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Although Minnesota tops the lists of best places to live when it comes to our economy, recreation, well-run 
governments and outdoor recreation, we were recently ranked #1 among all states for the winteriest winters. And 
while that might deter some from putting their home on the market during November – February, it shouldn’t! 
Selling a home during the winter months is possible and can be even more fruitful than some would believe. Turns 
out, those shopping for homes during the winter months are considered to be the most serious buyers, which makes 
sense. After all, why else would someone want to trudge through the cold and snow from house to house, unless they 
were 100% serious about finding “the one”? And with the lower inventory available during the winter, your listing is 
sure to get more traffic! However, landing a successful sale when the air is brisk, and green grass is in hiding, takes a 
little more effort. Aside from the required preparation to sell a home, such as cleaning, de-cluttering and staging, it is 
important that the home is accessible, well-lit, warm and inviting. 

NO COLD FEET. No matter how well staged, if a home is not a comfortable temperature inside buyers will be in a 
hurry to get in and get out, which not only will prevent them from making an emotional connection with the home 
but won't allow them to take the time to appreciate the home’s most remarkable features. Since the NEST™ 
thermostat’s debut in 2011, there is no excuse for a home to not be warm and inviting for buyers when they first 
walk through the door. First impressions matter, so at least one to two hours prior to a showing, turn up the heat to  
at  least 70 degrees to allow floors to warm up, so buyers don’t get cold feet (pun intended) upon removing their 
shoes at the door. Be sure fireplaces are on/lit to create a cozy ambiance that buyers will never want to leave. 

LET  THERE  BE  LIGHT. With short, dark winter days, proper lighting is key. All window coverings should be 
pulled open and all lights inside and outside of the home turned on. If away for the day and unable to turn on lights 
for last minute showings, installing motion sensors on exterior lights and timers on interior lights and lamps will not 
only keep buyers safe but will allow them to see all that is great about the home.  

SIDEWALK   SAFETY. Driveways and sidewalks should always be free of snow and ice, not only to minimize falls, 
but to prevent snow from being tracked into the home.  A large rug should be placed by the front door to absorb wet 
snow and provide a place for buyers to leave their shoes.  

APPEAL TO ALL SENSES. Often overlooked, but so important when featuring a home, is sound and smell. Playing 
soft, soothing music (light jazz, classical or non-religious holiday music) provides a welcoming and classy ambiance. 
Be sure the volume is set low, so it is not a distraction. Baking cookies, or simmering spices on the stove prior to a 
showing will add another layer of warmth and comfort and have buyers want to stay and bask in all the home’s glory. 
Leaving a plate of cookies on the kitchen counter for buyers to enjoy, with a sign urging them to help themselves, will 
further enhance their experience and make the home memorable. Since some people may be allergic or opposed to 
certain scents avoid burning scented candles or air fragrances prior to showings. 

Hiring a certified Real Estate Stager will ensure that your home stands out on the MLS and is always ready to show - 
and show well .  St. Marie Spaces Home Staging and Design will work with you to prepare your property for a quick 
and profitable sale, consequently, making your home selling experience much less stressful.  In addition to a 
comprehensive Staging Assessment Report , our 90-minute home staging consultation includes a Home Showing Prep 
Checklist to help you prepare for last minute showings and open houses. 
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